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to stress that all these factors react on the sale price of the standing
timber.

Private Forestry.
In all this lies a special opportunity for the private forester and
estate-owner whose planting enthusiasm is sometimes dulled by the
questionable prospects of selling his timber in markets probably glutted
with State forest produce. The fact that he generally has a better soiltype, capable of growing in quantity more readily saleable species such
as spruce, hemlock or ash, supplies an initial advantage which can be
confidently exploited by keen management and silvicultural practice
aimed primarily at quality.
Conclusion.
To my mind the idea of quality in timber production needs constant reiteration as it is our attitude to matters of quality, production
costs, and marketing methods that determine whether forestry is paying or whether it is just another subsidised industry. The greatest
dilemma which plagues the business manager is the prospect of over
production or the accummulation of unsaleable stocks and the forest
"factory" is no less beset with these serious risks. On no account can
the forester entertain the idea that what he grows must be used or
develop a "take it or leave it" attitude. He must supply what the consumer wants not what he thinks he should want. Scientific research into
technical qualities of timber may be essential, but the real test is the
consumers' attitude. "The customer is always right" is an adage which
can be temporarily ignored with impunity, in a sellers' market, but
which has a more pungent significance when viewed in the light of a
future buyers' market and a probable European Free Trade Area with
foreign timber continuing to freely compete with our homegrown, while
the optimistic hopes of clearing surplus native timber stocks by exporting. run the risk of being soberly shattered if we cannot compete on
quality and price .

Essay Competition
This year again a sum of £ 15 was donated to the Society by Irish
Forest Products Ltd . for educational purposes . The Council allocated
the money for the subsidising of the attendance of a student member at
the annual study tour.
An essay competition confined to third year students at the State
forestry school, Shelton Abbey, Co. Wicklow was held as a means of
selection.
The adjudicators divided the prize between Michael P. G.
Harbourne and John J. Kearney.
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